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AHHOTanUs

BBeaeHue. B HacToslee BpeMsi pOCCUMCKMI BUHHBIN PBIHOK aKTUBHO TpaHcdopMupyeTcs. B ycioBusx no-
CTOSIHHO MEHSIOLIMXCS 3KOHOMHUYECKUX U UHCTUTYLIMOHAIbHO-IPAaBOBbIX YCJIOBUHM POCCHICKHE NPOU3BOAU-
TeJIM He TOJIbKO CTaJIKUBAIOTCS C OFPAaHUYEHUSIMH, HO U [T0JIy4Yal0T HOBble BO3MOXKHOCTH /ISl pa3BUTHSA CBO-
UX OpPeH/I0B U NMPOJBMKEHUS 0Te4eCTBEHHbIX BUH Ha BHYTPEHHEM PBIHKe.

MeToapbl. B faHHO! cTaTbe MPOBOJUTCS CPAaBHUTEJbHbIA aHa/lIU3 BU3yaJbHOM KOMMYHHUKALMU U CTpaTe-
Ml MO3ULMOHUPOBAHUSA BUHHBIX 6peH/0B l0ra Poccuu B pasHbIX 11eHOBBIX CerMeHTax. MeTo/ibl — KOHTEHT-
aHa/IM3 U JAUCKypC-aHaJu3 MHPOpMaluM, pasMellleHHON Ha opULMaNbHbIX CaliTax BUHOJEeJbYeCKUX MpeJ-
NPUATAN U GPOHTANIbHBIX 3TUKETKAaX BUHHBIX OyTbIIOK. BbI6OpKY cocTaBun 290 JIMHeeK POCCUNCKUX BUH
KpacHogapckoro kpasi, KppiMa 1 PocToBcKoi 06/1aCTU B TpeX LIEHOBBIX cerMeHTax: 6azoBoM (#o 600 py6.),
cpegueM (oT 600 go 1500 py6.) u npeMuaibHoM (Lopoxke 1500 py6.).

Pe3y/ibTaThl M UX 06CYKAeHMe. Vcciej0BaHMe BbIIBUJIO HAJIM4YMe CBSI3U MEX/Y UCI0JIb30BaHUEM PYCCKOI0
Y UHOCTPAHHBIX I3bIKOB Ha QPOHTAJIbHBIX 3ITUKETKAaX U CTOMMOCTbIO BHHa. [[peMuabHble BUHA BUHO/€Jb-
yeckux npenpuatuil KpbiMa u KpacHozapckoro kpas 4acTO HOCSAAT MHOCTPaHHble Ha3BaHUs, YTO MpPOSB-
JseTca B OpeH/aX, JIOrOTHIIAX M fA3blKe HANMCAHUA COPTa U PeruoHa NPOUCXOXKeHUs BUHOrpaJa. JTO yKa-
3bIBaeT Ha OpHeHTalMIo pousBoauTesnell Kpoima, CeBacTonosisa u KpacHoapckoro kpasi Ha IJio6ajibHble U
3apy6exkHble CTpaTernu Npu No3MLMOHUPOBAHUU OoJiee Joporux BUH. B PocToBcko# 06/1acTH, HE3aBUCUMO
OT LIleHOBOM KaTeropuu, UCIO0/Ib3YIOTCS PyCCKOSI3bIUHbIE Ha3BaHUS, YTO CBU/IeTE/IbCTBYET O JOMUHHUPOBAaHUHU
MeCTHOM CTpaTeruy No3uLMOHUPOBAHMUS.

KiroueBble c/10Ba: poccuiickoe BHHO; CTpaTerMu MO3MLMOHUPOBAHMSA; I1leHOBOe CerMeHTUPOBAaHMUE;
O6peH/-KOMMYHHUKaLUs.
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Abstract

Introduction. The Russian wine market is currently undergoing significant transformation. Amidst rapidly
changing economic, institutional, and legal settings, Russian wine producers face various challenges. However,
these changes also present new opportunities for Russian wine producers to develop their brands and enhance
the promotion of local wines within the domestic market.
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Methods. This article examines the visual communication and positioning strategies of wine brands from
Southern Russia across various price segments through a comparative analysis. The study employs content
analysis and discourse analysis of information found on the official websites of wineries and the front labels
of wine bottles. The sample includes 290 collections of Russian wines from the Krasnodar region, Crimea,
and Rostov region, categorized into three price segments: basic (up to 600 P), medium (600 to 1500 P), and
premium (over 1500 P).

Results and its discussion. The findings reveal a correlation between the language used on wine bottle
labels and the price of the wine. Premium wines from Crimea and the Krasnodar region often feature foreign
names, with key attributes such as brand, logo, grape variety, and region of origin presented in English or
other foreign languages. This suggests that producers in Crimea, Sevastopol, and the Krasnodar region are
inclined towards global positioning strategies for higher-priced wines. In contrast, producers in the Rostov
region predominantly use Russian-language names across all price categories, indicating a preference for local
positioning strategies.

Keywords: Russian wine; positioning strategies; price segmentation; brand communication.

For citation: Klimenko L.V, Krivosheeva-Medyantseva D.D. (2025). Analyzing positioning strategies for basic
and premium Russian wines. Caucasian Science Bridge, 8 (1), p. 136-147. https://doi.org/10.18522/2658-
5820.2025.1.10.

BBeaeHue

Ha poccuiickoM pbIHKe ClI0XKHJach CUTyalys, IPU KOTOPOU CylLleCTBYeT 3KOHOMM-
YeCKMU 3apoc U MHCTUTYLMOHA/IbHbIE YCA0BUA /IS HapallMBaHUs IPOU3BO/CTBA OTeye-
CTBEHHOro BUHa. HecMoTp4a Ha To, YTO B BaJIOBOM 3KBUBaJieHTe Poccud, no fJaHHbIM Mex-
JlyHapOJHOU OpraHy3aliy 1o BUHOrpaZapcTBy U BuHoAeauto (OIV), B 2023 r. Haxogu1achb
Ha 7-M MeCcTe B MHUpe N0 NnoTpebJsieHUI0 BUHA U Ha 6-M no uMnopty (Country Statistics...,
2023), npoaaxku U noAylieBoe NOTpebaeHre 3TOr0 HAaMTKA Ha CErOAHALIHUU eHb B pa3bl
YCTYyNalT NUBY U KPENKUM aJKOTOJIbHbIM HanuTKaM (OCHOBHbIe NOKa3aTesu..., 2024). 3To
acCcoLMUPOBAHO C pALoM (aKTOPOB: BO-NEPBbIX, C OTHOCUTEJNbHO BBICOKOU LieHOM BMHA,
BO-BTOPBIX, C MEHbLIEN ero JOCTYNHOCTbIO, B-TPETbUX, C AePULUTOM 3HAHUK O BHHE B
[1eJIOM U POCCUHWCKOM BHUHOJENHUU B 4aCTHOCTU. OTeyecTBeHHble IPOU3BOAUTENU HE MO-
TYT NMOJIHOCTbIO YJOBJIETBOPUTb BHYTPEHHUM CIPOC, 0OCOOEHHO MOCJe 3aKOHOAATE/bHOTO
OrpaHHUYeHHUS UCIO0JIb30BAHMA UMIIOPTHOIO BUHOMaTepHasa pu NPOU3BOJCTBe BHMHA (110
denepanbHOMYy 3akoHY «0 BUHOrpaZjlapcTBe U BUHOJeAWU B Poccuiickont ®@efepauuu» oT
27.12.2019 Ne 468-®3 c utonsa 2020 r. IpoAYKT, cAeJaHHbIA U3 UMIOPTHOrO BUHOMATe-
pyasa, CYUTAeTCsd BUHHbIM HAalIMTKOM, a He BUHOM, U OYThLIKAa MapKUPyeTcs HaJANHUCBHIO
«He ABJIsseTcs BUHOM»). B 2023 1. moTpebJsieHue BUHA B Poccru npeBbliiaio ero npou3Boj-
ctBo B 1,88 pasa (Country Statistics...,, 2023). Kpome Toro, 3apy6e>xHble BUHA CTaJIU MEHee
JIOCTYIIHBIMHU B CBSI3U C MOBBbILIEHMEM UMNOPTHBIX NowIuH ([locTaHoBaeHue [IpaBUTeNb-
CTBa..., 2022) ¥ CAaHKIJUOHHBIMU OTPAHUYEHUSIMU.

Pocculickuii BUHHBIM PBIHOK HaXOAUTCS Ha CTaJAud GOPMHUPOBAHUSI U XapaKTepu-
3yeTC BBICOKOM JMHAMHUYHOCTBIO: KaXK[bld T0J MOSBJAITCA HOBble BHUHOJE/bYeCKHe
X03MCTBa, IPY 3TOM CYLIeCTBYIOLIMe UTPOKU PbIHKA MOTYT €ro HeOXXUJJaHHO MOKHUHYTh.
[TocTOAHHO MeHAWIHec UHCTUTYLIMOHAJIbHO-IIPAaBOBbIe U 3KOHOMUYECKUE yCJIOBHUSA BbI-
HY>X/Al0T MPOU3BOJUTENEd BHHA NPOSABJAATh aJAlTUBHOCTb U U300peTaTe]bHOCTb, YTO
HepeJKO BbIpaXkaeTCs B CMeHe JIOTOTUIIOB, HAaMMEHOBAaHUM BUH U BHU3yaJlbHOr0 odopMiie-
HUS OYTHIJIOK.

CHTyalMI0 OCJ0XKHSET U TO, YTO POCCHUUMCKHUI MOTpebuTesb c1abo pa3bupaeTcs B
pervoHaJbHbIX IPOU3BOAUTE/SAX BUHA, CPeJjd HaceJleHUs JIOSJIbHOCTb K OTe4eCTBEHHbIM
BUHHBIM OpeH/iaM HeBbICOKa. /leKOHCTPYKIIUMsS CTepeoTHNa O HEBBICOKOM KadyeCcTBe pocC-
CUMCKUX BHUH TPeOYeT LieJieHanpaBJeHHON paboThl 0 Pa3BUTHI0O BUHHOM KYJIbTypbl Mac-
COBOro noTpebuTesisa (OpHEHTALMM Ha pervoHa/ibHble Teppyapbl, aBTOXTOHHbIE COpPTa
BUHOI'Pa/la, OTe4eCTBEHHble TPaJULIMU BUHOenus). Kpome Toro, caMmy npou3BOAUTE/NN B
NPOJBMXKEHUU OTe4eCTBEHHbIX BUHHbIX OpeH/I0B Yallle BCero MCIO0JIb3YIOT IJ1I06a/bHble U
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3apy6exHble CTpaTeruu No3MLMOHUPOBAaHUs (MHOCTpaHHble Ha3BaHUS U TEXHOJIOTHUH, 3a-
py6exHble sHosioru U 1p.) (Alden, 1999; Alden, 2006; Chakravorti, 2021), 4yTo He cnoco6-
CTBYeT Y3HABAeEMOCTH OPEH/0B U MOBBILIEHUIO JiosibHOCTH (KinMeHnko, 2024).

0630p siuTepaTyphbl. Boibop, MOKynka U notpebjeHMe BUHA BO MHOTHX Cay4asx
npe/AnosaraloT HaJM4yue ClelydaJbHbIX 3HAHUH U MOTPEOUTENbCKOM KOMIETEHTHOCTH B
chepe BuHOAenus. UcciaenoBaTesn OTMEYAIOT, YTO BOCHPUSATHE PHCKA HENPABUJIbHOTO
BbIGOpaA SBJISIETCS BOXKHOW CTOPOHOM Mpolecca MPUHATHUSA pelleHus1 o NoKynkKe BuHa (Lai,
2019; Mueller, 2008). CnenuanbHble 3HaHHUS, TaK K€ KaK U MPOLLJIbIA ONbIT NOTPe6IeHUS
BUHA, IO3BOJISIIOT CHMXKATh PUCK, CBI3AaHHBIN C «HENIPABUJIbHBIM» BbIGOpOM. [Ipu HaTM4uu
AebUiTa 3HAaHWM O BHMHE IjeHa 4acTO CTAHOBUTCS WUHAMKaTOopoM KadectBa (Lai, 2019).
W ecsniu pedb UAET 0 MEHee OCBEJJOMJIEHHBIX MOKYNATe X, CTpaTeruen no CHUXKEHUI pu-
CKa MOXKET CTaThb TIIAaTe/JbHOE U3yYeHHEe BU3yabHbIX XapaKTEePUCTHK NMPOAYKTA, a UMEHHO
OyThLIKU U 3TUKEeTOK (Boudreaux, 2007; Message on a bottle.., 2010). 3HauuMoCTb BHell-
HUX aTpUOYTOB OYTHIJIKM BUHA CTAHOBUTCS OYEBU/IHOM, 3TO CBSI3aHO C TE€M, UTO GOJIBLIMH-
CTBO XapaKTEePUCTUK NPOAYKTA (TaKUX KaK BKYC M apoMaT), 0 CYTH, CKPbITO 3a YIIaKOBKOH
(Laeng, 2016).

[loHMMaHHe KpUTepHEeB BbIGOpa BUHA BAXKHO JJIsl IPOU3BOAUTENEN U AUCTPUOBIO-
TOPOB, 0COGEHHO YYUThIBasi TOT $aAKT, UTO B CJIy4yae C BUHOM LieHa He BCerJa BbICTYIAeT
OCHOBHBIM KpUTEpHEM /Js1 IPUHATHS pelleHUs O MOKynKe. BuHo - aTo experience good,
TOBap, XapaKTePUCTUKU KOTOPOT'O CKPBITHI 0 MOMEHTA COOCTBeHHO moTpebseHus (Ali,
2007). llokynaTesib, 0COGEHHO HOBHUYOK-JIOOUTE/b, HEU30EXKHO CTAJIKUBAETCSl C aCUMMe-
Tpueld UHGOpPMaLMK U He 0 KOHL[A OCO3HAeT BCe CBOMCTBA NMpUOGpeTaeMoro MpoayKTa
(Rossetto, 2018). [liiga npousBogUTe €N U PO/IAaBI0B «TOBAPOB OMbITa» 0C000€ 3HAYEeHUE
NpUOOPETAIOT HELleHOBble MEXaHUKHU MPOJBUKEHUS HA PbIHKE, @ UMEHHO MHPOPMaLUOH-
Hble curHasibl U penyTanus (Ali, 2007). UccienoBaTesn B pa3HbIX CTPaHax He NPUXOJAT K
e/JMHOMY MHEHHUIO O TOM, UTO JIeICTBUTE/ILHO OIpe/lesisieT NOTPeOUTENbCKUN BbI6OD BHUHA.
[loniyyeHHbIe pe3yabTaThl ABJSIOTCSA eTEPOTeHHBIMU U BAPbUPYIOTCS OT CTPAHBI K CTPaHEe.

BeigensitoT BHelIHUe (extrinsic) U BHyTpeHHUeE (intrinsic) XapaKTepUCTUKU BUHA KaK
npoaykTta (MacDonald, 2013; Rossetto, 2018; Trindade-Carlos, 2019). [Ilpunumas peiie-
HUe O NIOKYNKe BHHA, IOTPEOUTEb MOXKET ONUPATHCA U HA Te, U Ha Jipyrue. BHyTpeHHUMU
WJIM U3HAYa/IbHO MPUCYIIUMH XapaKTePUCTUKAMU BHUHA SIBJSIOTCS: COPT BUHOrPaJa, TOf
ypoxasi, IPOJOKUTENBHOCTD BbIZIEPKKH, 0COGEHHOCTH NPOM3BO/ICTBA, YPOBEHD caxapa U
cogepkaHue cnupTa. OT BHEUIHUX WJIM CTOPOHHUX PAKTOPOB KauyecTBO M BKYC BHHA Ha-
NpsIMYI0 He 3aBUCAT, CPeid BHEIIHUX XapaKTEePUCTUK MOKHO Ha3BaTh CTPaHy MPOUCXOXK-
JleHusi, bpeH, cepTudUKalMio, HAarpa/ibl, LIeHY, a TaKXKe CBOMCTBA yNaKOBKU - GopMy U
I[BeT OYTBLJIKH, CUCTEMY YKYNOPKHU (HaTypaJibHas Mpo6Ka, BUHT, MJIACTUK, HAJTUYUE WU
OTCYTCTBHE BOCKA U [Ip.), AM3aiiH GPOHTAJNbHOU U 3aJJHEN ITUKETOK.

B pspe uccinenoBanuil o GpakTopax, BAUSIONIMX HA NOTPEOUTENBCKUU BbIOOP BUHA,
CTpaHa WM PETrvoH MPOUCXOXKAEHUS CTAIM OCHOBHBIM KpuUTepueM nokynku (Madureira,
2013; Mueller, 2010). Eme ogHyMM 3Ha4MMbIM GaKTOPOM IPU BbIOOpPE BHHA SIBJISIETCS MPO-
LIJIbIA MOTPEeOUTENBCKUU ONBIT U 3HaHUe 6peH/ia (Consumer preferences..., 2012; Goodman,
2009; Lockshin, 2012; Mueller, 2010; The consumer trail.., 2016; Trindade-Carlos, 2019).
BHyTpeHHe npucylye XapaKTEPUCTUKH, TAKKe KaK COPT BUHOI'Pa/a, I'oJ| ypokasi, BblIepXK-
Ka, Co/lep>KaHue aJKOroJisi U MPOU3BO/ICTBEHHbIE 0COGEHHOCTH, UMEIOT MeHbllIee 3HAaYEHHUE.
OaHuM U3 HauboJiee BaXKHbIX KPUTEPHUEB BbIOOPA TaKxKe siBJsieTcs LleHa BUHaA (MacDonald,
2013; Message on a bottle...,, 2010; Mueller, 2010).

UccnenoBaHus BJAUSHUS aTPUOYTOB, CBI3aHHBIX C IM3aHOM GYTBIJIKH, IEMOHCTPU-
pPYIOT NpPOTHBOpPEUYUBbIe pe3yabTaTbl. HeKoTopble aBTOpPbl OTCTAWBAIOT OTHOCUTEBHYIO
BAXKHOCTb JIM3aiiHa OYTBHLJIKU MO CpaBHEHUIO ¢ ApyruMu xapaktepuctukamu (Elliot, 2012;
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Jarvis, 2010; Message in a bottle..., 2023). OgHako 60JIbIIMHCTBO UCCAE0BaTEIEN NPUIILIO
K BBIBO/IY, YTO MHble BHYTPEHHHE U BHELIHHE aTPUOYThI OMPEESIOT NOTPeGUTENbCKUM
BbI60D (Trindade-Carlos, 2019).

TpasuLMOHHO BUHHAs 3THUKETKa JAEJUTCS Ha POHTAJbHYI0 U KOHTPITHUKETKY.
®dpoHTasbHAsA ITUKETKA Yallle BCEr0 COAEPKUT MHPOPMAIMIO 0 COPTE BUHOTPA/a, reorpa-
buu npoucxok/JeHus BHHA, TUIle HAIMTKA U YpPOoBHe caxapa/ankoroJs (Looking behind
eye-catching design...,, 2021; Message on a bottle..., 2010; Thomas, 2003). KouTpaTukeTka
CJIYKUT UCTOUHUKOM JIOMOJHUTENbHON UHPOPMALIUHM, MOKET ONUCHIBATh BKYC U apoMaT
HanuTKa, MHGOPMAIMIO O NMPOU3BOJCTBE, pEKOMEHAALUU 06 3HOTAaCTPOHOMHUYECKHUX CO-
yeTaHUsX. [laxke MaTepUaJl, U3 KOTOPOTo c/ieJlaHa ITUKETKA, SIBJISETCS 3JIeMEHTOM JIU3ai-
Ha U MOXET CJYXKUTb UHPOPMaAIMOHHBIM CUTHa/0M AJis notpebutens (Looking behind
eye-catching design.., 2021), HanpuMep, N03BOJISII UJEHTUGULMPOBATh NpPeEMUAJbHbIE
no3uuuu BUHA. PpoHTa/NbHAsA ITUKETKA, XOTS U COJEPKUT MeHbllle UHPopMaLUH, Bce
»Ke UrpaeT 60JIbLIYIO POJIb, YeM KOHTPITUKETKA, B IPUHATHUU pellleHHs 0 MOKYIKe BUHA
(Thomas, 2003).

J1leMeHThI 1U3aliHa 9TUKETKHU M0/[pa3/ie/IsIloT Ha BU3yaJibHble U UHPOpPMAIlMOHHbIE
(Message in a bottle..., 2023). BusyasbHble 371eMeHTbI BKJIIOYAOT GOpPMY, pasMmep U rpa-
bUKy 3THKeTKH; UHGOPMAILMOHHbIE 3JIEMEHTHI — 3TO TEKCT PPOHTAJIbHON U 3aJJHEU ITHU-
keTok. UccnenoBanre Chamorro et al. (2021) aeMoHCTpUpYyeT, YTO 3TUKETKA UMEET Hau-
OoJiblliee BJAUSIHUE HA OTPeOUTENbCKUM BbIOOp. UMeHHO ppOoHTa/IbHASA I TUKETKA CAYKUT
MEPBBIM U OCHOBHBIM Cpe/ICTBOM KOMMYHHUKAI[MU TPOU3BOAUTEJSI BUHA C €ro NMoTpe6buTe-
sasamu (Procidano, 2021).

B naHHO¥ cTaThe NPOBOAUTCH CPAaBHUTEbHbBIA aHAIM3 BU3ya/IbHOW KOMMYHUKAIUU
M CTpaTeruii mo3uLMOHUPOBAaHUSI BUHHBIX 6peH/0B l0ra Poccuu B paspese pasHbIX IjeHO-
BbIX CETMEHTOB. AHA/IU3 MO3BOJIUT YBUJETh CJAabble U CUJIbHbIE CTOPOHBI CJI0KUBIIUXCS
IPaKTUK MPOJBUKEHUS] POCCUNCKUX MPOU3BOAUTEEH, a TaKKe O3BOJIUT HAMETUTD Mep-
CNIEKTHBBI OBBILIEHNUS] Y3HABAEMOCTH U JIOSIJIBHOCTU K PErMOHAIbHBIM MapKaM BUHA.

MeToabl U IMIIMpHYECKaA 6a3a HCC/1eA0BaHUA

XapakTep N03UMLIMOHUPOBAHUSA BUHOJe/bdiecKUX O6peH0B l0ra Poccun MoxHO pas-
JleJIUTh Ha TPU THUIIA CTPAaTeruy — rji06ajbHyl0, 3apyOeXHyI0 WX MeCTHYI0. /1 uieHTu-
duKauuu cTpaTerui NO3MLIMOHUPOBAHUS HAMH ObLI pa3paboTaH KOHCTPYKT, BKJIIOUAOIUK
SI3bIK U BH3yaJlbHOe ONMCAaHUe TPaJULMA U TEXHOJIOTMH NMPOU3BOJCTBA BUHA, YKa3aHUe
BUHO/leJla/3HoJiora Ha oQUIMabHBIX CalTax BUHOJE/JbYeCKUX NpeAnpuaTUd. B pamkax
JIAHHOU CTaTbU OCTAHOBUMCS Ha aHaJIM3e f3blKa BHU3YaJIbHOM KOMMYHUKALUU, KOTOPbIN
npeJicTaBJeH TAKMMHU 3JleMeHTaMHU, KaK Ha3BaHUe OpeH/ia, copTa BUHOIpaJia / CTUJISA BUHA,
Teppyapa, JIOTOTHUIIa B 11eJIOM Ha GPOHTANIbHBIX 3TUKETKaX (TabJ. 1).

Tabauya 1
KoHCTpyKT aHa/iM3a crpaTeruii No3uIUOHNPOBAHNUSI BUHO/E/IbY€CKUX GPEHI0B
CTpaTeruy no3uIMOHUPOBAHHUS
A3bik
io6asibHast 3apy6exHast MecTHas
Hanucanue 6penjya AHrnuickuin DpaHIy3CKuil/UTaTbAH-
N N CKWM /WCIaHCKUM /Tpy-
AHrnuiickuil / nepeBe/leHHOe Ha3Ba- / o /rpy .
[IpousHomeHHe GpeHIa 3UHCKUU U 1p. / KaJbKa Pycckuit
HUE C OPUTHHAJIbHBIM IPOU3HOIIEHUEM
Ha PYCCKOM MHOCTpaH-
HasBanue GpeHza AHTJ/I0A3BIYHOE HBIX CJ10B
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HUccnepoBanue npoBoauiock B ¢peBpase-amnpese 2023 r. [IpuMeHsseMble MeTOAbI —
KOHTEHT-aHa/Iu3 U JAUCKYpC-aHa/lu3 MHPOpMaLMY, pa3MelleHHON Ha oQUIMaIbHBIX Ccall-
TaxX BUHO/leJIbYeCKUX NPeJIpUATHN U QPOHTAIbHBIX 3TUKETKAX BUHHBIX Oy ThIJIOK. Bb160p-
Ky UccejoBaHUA cocTaBuau 290 JiMHeeK BUHA, NPOU3BOAUMMBIX 49 npepnpuatuamu Ora
Poccuu (Kpacnopapckoro kpasi, Kpeima u CeBactonosiss u PocToBckoi o6Jiactu). BuHHbIE
KOJIJIEKL|MU NONaZjaJIu B BIOOPKY UCCJIe[JOBaHUSA N0 CIeAYIOIUM KpUuTepusaM: 1) MecTo Ha-
XOXK/IEHUSI BUHO/Je/IbuecKoro npeanpusatus — Kbl GpeiepasbHbl OKpYT; 2) NpeAcTaB-
JIEHHOCTb BUHHOTO MPOU3BOAUTESA B aBTOPCKOM ruzie A. CapkucsaHa «Poccuiickre BUHa»
2021-2022 rr. (B aBTOpCcKUU ruf, ApTypa CapKrcsiHa NoNaikd pOCCUMCKHUE BUHO/Ie/IbYeCKUe
NpeANpUATHUSA U YacTHble X034KWCTBA, BUHA KOTOPBIX 3aCJAYKHUJU Y 3KCIEPTHOr0 coobuie-
CTBa OLleHKYy He MeHee 85 6asioB mo MexayHapogHou 100-6ayibHOM 1IKaJjie; COOPHUK
Obl1 BbIOpAaH B KayeCTBe OCHOBBI /IJI COCTAaBJIEHUS BBIOOPKM Halllero MCCJaeL0BaHus, No-
CKOJIbKY OTOOpaHHble B HEM BUHO/le/IbYeCKUe NPeANPUATHS, COIVIACHO MHEHHUIO 3KCIIEPTOB
POCCHUICKON BUHHOM OTPAC/id, MOTYT MPOU3BECTU KOHKYPEHTOCIIOCOOHBIA MPOAYKT J0CTa-
TOYHO BbICOKOTO KayecTBa); 3) HaJIMYKe Y BUHOZeJIbHU COOCTBEHHOTO caiiTa; 4) npe/cTaB-
JIEHHOCTb BUHHOM JIMHENKHU B pUTee; 5) BU3yasbHasi OHOPOJHOCTb PPOHTAIbHBIX 3THU-
KeTOK (GelCUHIOB) BHYTPU OJHOW JIMHEUKU (KOJIJIEKLIUH).

B nponecce aHann3a pe3ysbTaTOB UCCIeL0BaHUSA BeCb MAacCHUB HA0JII0JeHUU ObLI cer-
MEHTHUPOBaH Ha LeHOBble CErMeHThl UCXO0/l U3 CTOMMOCTH OyThIJIKM BUHA (10 COCTOSIHUIO
Ha 2023 r.): 1) 6a30BbIi cermeHT A0 600 py6.), 2) cpeanuit cermeHnT (oT 600 g0 1500 pyo.),
3) npeMuym-cermeHT (Bbilie 1500 py6.).

PeBy.fleaTbl HCC/IeA0BaAHUA

B npeauecTBywmux nyo/MKanusaX HaMHA ObLIO MOKAa3aHO, YTO OOLUM TPEH/OM B
NO3MLIMOHUPOBAaHMU BUHHBIX 6peHi0B KpacHozapckoro kpasd U KpbIMckoro pervoHa siB-
JisleTcsl oropa Ha IJ106a/ibHble U 3apy0OexkHble CTpaTeruy, Toraa Kak cpeJjd Nporu3BoAuTe-
Jielt PocToBCKOM 06/1aCTH JOMUHUPYET MECTHasl CTpaTerus nosuuuonupoBanus (Kinumen-
Ko, 2024).

B cBol0 oyepesb, CpaBHUTEJIbHBIN aHAJU3 L €HOBBIX CTpaTeruyd MO3ULMOHUPOBa-
HUSA MOKa3bIBaeT, YTO KPbIMCKHE BUHO/eJIbl Yallle UCII0JIb3YIOT PYCCKUU A3bIK B HAa3BaHUU
OpeHza B 6a30BOM U cpefiHeM cerMeHTe (0T 58 0 69% HabutogeHui). [lnsa 6peHI0B npe-
MHAJIbHOTO CerMeHTa KPbIMCKUX BUH XapaKTepPHO MCIO0JIb30BaHMe aHTJIMMCKOTO WU ApY-
roro MHOCTPaHHOTO fA3bIKa B 73% csy4yaeB. UYTo kacaeTcs BUHHbIX 6peH/10B KpacHozapcko-
ro Kpas, TO MHOCTPAHHbIN f3bIK JOMUHUPYeT B Ha3BaHUAX OpeH/J0B 6a30BOro cerMeHTa
(51%) n HabsarogaeTca B 46% aHa/nIM3upyeMbIX BUHHBIX OPEH/I0B CpeJHEero LieHOBOTO Cer-
MeHTa. [I[peMuanbHble BUHa U3 KpacHozapckoro kpas HOCAAT MHOCTPAaHHble Ha3BaHUSA NPU-
MepHO B TpeTHU ciydaeB (35%), U B OJHOM NATOM HAOGJ/OJeHUN A3bIK HalMCaHUs OpeH/a
cMellaHHbIN. B PocToBcko# 06/1acTU Ha poHe NperuMyLeCTBEHHOI0 UCII0JIb30BaHUSA MeCT-
HOW CTpaTeruy NOo3ULMOHMPOBAHUS OTJIMYMS B LIEeHOBBIX CETMEeHTaX MeHee BblpaXKeHbl, HO
Tak)Xke B CJlydyae NpeMHUaJbHOI0 BUHA B NATOW JjoJie CJydaeB BCTPedarTCs Ha3BaHUsS CO
CMellleHUEeM PYCCKOT0 MU MHOCTPAHHOTO S3bIKOB (puc. 1).

B HanucaHuM copTa BUHOTPaZa Ha PPOHTAIbHbBIX 3TUKETKAX B OOJIBLIMHCTBE C1y4aeB
MCIOJIb3YeTCA PYCCKUM A3BIK BO BCEX pacCMaTpUBaeMbIX TEPPUTOPUA/IbHBIX rpynnax. B npe-
MHaJIbHOM BHHOZeJUU KpbiMa Npor3BoJUTENN TATOTEIT K HAaMCaHUIO COPTAa BHHOrpajJa
Ha aHIVIMMCKOM fi3biKe (B 51% ciyyaeB), s KpacHozapckoro Kpasi NpoLeHT yIOMUHaHUU
COpTa Ha AaHIVIMMCKOM 3HAYUTeJIbHO HUXe (26% HabJroeHni). Takke KpacHOJAapCKUe BUHO-
JieJibl HepeJIKO UCI0JIb3YIOT SA3bIKU JPYTUX eBpONeNCKUX CTPaH B YKa3aHUU COpTa BUHOIpa-
/la Ha OyThLJIKaX BUHA 6a30BOT0 U CpeJiHero cerMeHTa. B cpeiHeM ¥ peMHa/IbHOM LIeHOBbIX
cerMeHTaxX BUH POCTOBCKOU 06J1aCcTH UCHOJIb3YETCS TOJbKO PYCCKUM SI3bIK (pUC. 2).
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B aHIIMIACKUIA B A3bIK onpeAeneHHON 3apybexkHOW CcTpaHbl O pycckui O CMeLLaHHbIN A3bIK
470
13% 7% 11%
18% ° 15 = 20% > °
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31% 40% 58%
69% °
44% °
78% 100%

80%

36%

basosbii  CpegHuin  Mpemuym bBasosbii  CpeaHuit  Mpemuym  Basosbin  CpegHuii  Mpemnym
KpacHogapckuii Kpai PocToBcKas o6nactb Pecny6n. Kpbim 1 r. CeBacTonosb

PucyHok 1. {I3bIk HanucaHus OpeHsia Ha QPOHTAJNBHbBIX ITUKETKAX BUHA

M HeT AaHHbIX [J CMeLaHHbI A3blK B pyccKuin E A3blK onpeaeneHHon 3apyberkHoi cTpaHbl M aHrMIACKUIA
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basosbii  CpegHuin  Mpemuym bBasosbii  CpeaHuit  lMpemuym  Basosbii  CpegHuit  Mpemuym

KpacHogapcKkmin Kpai PoctoBckas o6nacTb Pecny6n. Kpbim 1 r. CeBacTononb

PucyHOK 2. fI3bIk HanucaHUs copTa BUHOrpaZa Ha PpOHTAIbHBIX 3THKETKAaX BUHA

CpaBHUTE/JIbHBIM aHA/IM3 HANKCAaHUSI Teppyapa Ha QPOHTAJbHBIX 3TUKETKAax BUHA
JIeEMOHCTPUPYET C/eAyIolMe pe3y/bTaThl: B UCCJIELyeMbIX pETMOHAX PYCCKUU S3bIK JOMU-
HUpYeT B HAallMCAaHUM PEruoHa MPOMUCXOXK/JEeHHUsI BUHOIPaJila BO BCEX II€HOBBIX CErMEHTAX;
BMeCTe C TeM Npou3BoAuTeN M KpacHozapckoro Kpasi BO3/iepKUBaOTCA OT yKa3aHUs Tep-
pyapa (pervoHa npoucxox/eHus BuHorpaza) B 40% ciy4yaeB cpesjHero LieHOBOrO CerMeH-
Ta BUH U B 56% cJ/iy4aeB Ji/11 IpeMUa/IbHbIX BUH, UYTO CBU/IETE/ICTBYET O HeXKeJIaHUU Npo-
M3BOJMTEJIEN 3a0CTPSATh BHUMAHUE Ha POCCUMCKOM MPOUCXOXK/EHUH BUHOTpaia (M BHHA)
B CpeJlHEM U MPEMHUATBHOM LEHOBBIX CErMEHTax; JJiss POCTOBCKOM 06/1aCTH COXpaHSETCS
npeobJsaflaHie MECTHOW CTPAaTeruu MO3ULMOHHWPOBAHUSA, aHIJIMACKHUX WM APYrUX HWHO-
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CTPaHHBIX TPAHCAWTepaLMi Teppyapa J0JUHbI [loHa He UAeHTUPULUDPYeTCS; /11 BAHHbBIX
npousBoguTesied Kpbima u CeBacTonoJsis TakXe XapaKTEPHO MPUJEPKUBATbCA PYCCKOTO
A3bIKa [IPU YKa3aHUU Teppyapa /s 6a30BOro U CpeJjHero CerMeHTOB BUH, OJJHAKO NIPU Ha-
NUCAaHUU PeruoHa NMPOUCX0XK/EeHUSI IPEMUATIbHBIX KPBIMCKUX BUH B 38% ciyyaeB HaOJI10-
JlaJI0Ch UCNIO0JIb30BaHUeE aHIJIMMCKOTO fI3bIKa (puc. 3).

B HeT AaHHbIX [JCMeLaHHbIM A3bIK @ pycckuin E A3blK onpeseneHHOM 3apyberkHoM cTpaHbl M aHMANMNCKUIA

76%

100% 100%
89% 81%
73%

basosbit  CpegHuint  Mpemuym bBasosbit  CpegHuit  Mpemuym  basosbit  CpegHuit  Mpemuym
KpacHogapckuii Kpai PocTtoBckas obnactb Pecny6n. Kpbim u r. CeBacTonosnb

PucyHok 3. fI3blk HanMcaHUs Teppyapa Ha GPOHTANIbHBIX 3STUKETKAaX BUHA

YTo KacaeTcs A3bIKa, UCNOJb3yEMOTO B U300paXKEHUH JIOTOTUIIA BUHA, TO Mbl BUJUM
oblee npeobJialaHMe CMellaHHbIX BAPUAHTOB HAlMCaHUS M UHOCTPAHHBIX A3bIKOB CpesU
BUHO/lesieH KpacHozapckoro kpast He3aBMCHMMO OT CTOMMOCTH UX NpoAyKLuu. B PocToBckoit
006J1acTH HabJIIOAI0TCA IPEUMYILeCTBEHHO PYCCKOA3bIYHbIe 0003HaUYeHUsI BO BCEX LI€HOBbIX
cermeHTax. A B Pecny6sinke KpbiM 1 CeBacTonosie y:xe OTYETIIUBEE CBSI3b MEX/1Y HUCIO0JIb30-
BaHWEM MHOCTPAHHbBIX HA3BAaHWU U CTOMMOCTbI0 BUHO/EJIbYEeCKON NPOAYKIMHU (puC. 4).

[J CMeLLaHHbIM A3bIK O pycckui B A3bIK onpeseneHHOM 3apyberKHOM CTPaHbl B aHMNIACKUIA
11% 19%
38% 34%
53% 47% el
0, 0, 0,
78% 100% 100% 69%
40% o
29% 35% >9%
R i

12%

basosbii  CpegHuii  Mpemnym Basosbii  CpegHuin  Mpemunym  Basosbit  CpegHuit  Mpemuym

KpacHogapckmin Kpai PocToBcKas o6nactb Pecny6n. Kpbim 1 r. CeBactononb

PucyHOK 4. {I3bIK, MCTIO/Ib3yEMBIH B JIOrOTHIIe/U306paKeHUU HA GPOHTABLHON 3TUKETKEe BUHA
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AHanu3 GpOHTATBbHBIX ITUKETOK 6€3 perioHaJbHOTO JieJIeHHs [T0Ka3aJl, YTO B [[eJIOM
IPU HAlMCAaHUU OpeH/ia B 6a30BOM U CpeIHEM CerMeHTax MPUMEPHO B MOJIOBUHE CIy4aeB
MCI0JIb3YeTCsl PYCCKUM S3bIK, B IPEMUAJbHOM CETMEHTE 4Yallle, YeM B JPYTHX, BCTPEYaloT-
csl Ha3BaHUsl OPeH/I0B HAa aHIVIMHCKOM WJIM JPYTHX UHOCTPAHHBIX f3blKax. UTO KacaeTcs
sI3bIKa HaNMCAHUS COPTA, TO PYCCKHUU fA3BIK JJOMUHUPYeT B 6A30BOM U CpeJlHEM CErMeH-
Tax (70 1 66% COOTBETCTBEHHO), B IpeMHUaJIbHOM CerMeHTe COPT BUHOTrpaJa B M10JIOBUHE
c/llydaeB yKa3blBaeTCs Ha PYyCCKOM fA3blKe, U B 41% HabJ/0feHUN — Ha aHIVIMACKOM WJIH
JIPyrOoM HHOCTPaHHOM si3biKe. [Ipy ymOMUHAHUM MEeCTHOCTH NPOUCXOXK/AEHHUs BHHOIpaja
Ha BUHHOM 3TUKETKE OMSATh XK€ B 6a30BOM U CpeJIHEM CerMeHTaxX HabJ/l0jaeTcsl JOMUHUPO-
BaHHe PycCcKoro fA3blKa (79 u 59% cooTBeTCTBEHHO), B IPEMUAJbHOM CerMeHTe NPUMEPHO
B O/IHOM MATOM C/y4yaeB Ha3BaHUe Teppyapa yKa3blBaeTCsl HAa aHIJIMMCKOM si3bIKe, a B 44%
HabJiroleHUH - Ha pycckoM. [Ipu aToM B 35% ciiyyaeB pernoH NPOUCXOXK/AEHUsA BUHOIpaJa
Ha QPOHTAIbHBIX 3TUKETKAX POCCUMCKUX IPEMUAJIbHBIX BUH HE YKa3blBaeTcs (TabJ1. 2).

Tabauya 2
CBOJHbIE JaHHbIE N0 LIEHOBBIM cerMeHTaM 6e3 peruoHaJIbHOro AesaeHus (%)
A3bIK U306paXkeHUs
SI3bIK HaNMCaHUSI S3bIK HAaNKCaHUS SA3bIK HanmKCcaHUS .
6peHza copra Teppyapa bponTanbHoi
pena p ppyap 3TUKETKH, JIOTOTHUIIA
i) Pl bl bl
3 A A 3
. T o T T
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CEerMeHT § = >§ z E 2 :E 2 § a >§ 2 § 2 ;E 2
3} Q <° e} Q S <© en) Q Q 1 T o S <° Jen}
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BasosBwiii | 26 | 14 | 47 | 13 | 13 9 70 7 2 2 79 0 10 6 46 | 39
Cpepnuit | 26 | 13 | 52 9 19 9 66 3 5 4 59 1 7 6 53 | 34
[lpemuym | 34 | 15 | 34 | 15 | 35 6 49 2 21 0 44 0 22 5 28 | 44

IIpumeyaHue: cyMMa NpOLLEHTOB HA6JII0EHUH N0 CTOIOLAM «SI3bIK HAIMCAHUS COPTa» U «A3bIK Ha-
nucaHusl Teppyapa» He paBHa 100%, Tak Kak B psijie C/lydyaeB Ha BUHHBIX QPOHTAIBHBIX 3TUKETKAX OTCYT-
CTBOBAaJIU 3THU JJaHHBbIE,

O6cyxeHue pe3y/bTaTOB

/Iu3ailiH YIIaKOBKH AIBJII€TCA OTIPABHOM TOYKOM B KOMMYHHUKALlMKA BUHHOIO MPOU3-
BOAUTEJSl U NIOTPeOUTE IS, CTOALLEro nepej MoJKaMu, IZie npeJcTaBJeHbl COTHU OYTBIJIOK
C MOX0’KUMHU CBOMCTBaMHU. boJsiee TOro, BO MHOTHMX Ky/JIbTypaX BUHO — HAalIUTOK, KOTOPbIN 3a-
KJII04aeT B cebe MHOXKECTBO CMbICJIOB U KOHTEKCTOB, U KIMEHHO OyTbIJIKAa BUHA CTAaHOBUTCA
Y4aCTHUKOM 0COOBIX collMasibHbIX puTyasoB (Laeng, 2016; Message in a bottle.., 2023). Ta-
KUM 00pa3oM, C TOYKU 3peHUsI MapKeTUHI'a BUHA YIIaKOBKA U 3THKETKa OKa3bIBalOT HEOCIIO-
pHMOe BJIMSIHUE U ABJAIOTCA HEOTbeMIeMON U QyHJlaMeHTaIbHOM 4acThIO Mpoliecca noTpe-
6saenust BuHa (Rocchi, 2006; The impact packaging type..., 2021; Trindade-Carlos, 2019).

Pe3ynbTaThl J@aHHOTO UCCAEL0BAaHUA JEMOHCTPUPYIOT YaCTUYHO NMPOABJAIILYIOCA
CBAI3b MeX/ly UCII0JIb30BAHWEM PYCCKOTO U MHOCTPAHHBIX I3bIKOB HAa PPOHTANbHBIX 3THU-
KeTKax U CTOMMOCTbIO BUHA. B mpeMUasbHbIX BUHAaX KPAaCHOAAPCKUX U KPbIMCKUX BUHO-
JleJI0B 4allle UCNO0JIb3YITCI NHOCTPAaHHble Ha3BaHUA B HallMCaHUU OpeH/a U JIOTOTHUIIE, a
TaKXXe B YKa3aHHUM COpTa BUHOIPaZa, YTO CBUJETeJbCTBYET O 60Jiee BbIpaXKeHHOU OpH-
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eHTal WU Ha I7106aJibHble U 3apyOeXHble CTpaTeruy NO3UIMOHWPOBAHUHM B NPOJBUXKe-
HUU 6oJsiee foporux BUH. B PocToBCcKOM 06/1acTU HE3aBUCHMMO OT LJeHOBOM CerMeHTalluU
VCIIOJIb3YIOTCS PYCCKOSA3bIYHbIE HAa3BaHUSA U, Ce/l0BaTeJbHO, MeCTHas CTpaTerus nosu-
LJUOHUPOBAaHMUS.

B cnoxuBLIMXCA COLMA/IbHO-3KOHOMUYECKHUX YCI0BUAX HEOOXOUMO Y/e/ATh 60Jib-
llee BHUMaHUe NMOCTPOEHUI0 HJIEHTUYHOCTU U MPOJBUKEHUI0 YHHUKAJIbHBIX pPerMoHaJlb-
HbIX OpeH/|0B BMHA, GOPMUPOBAHUIO JIOSIIBHOCTH K MECTHOMY BUHOJenut0. HecMoTpsa Ha
M3MEeHUBIINECS UHCTUTYLMOHAJbHO-IIPAaBOBbIE YCI0BUS, KOT/la OTeYeCTBEHHbIe NPOU3BO-
JIUTENIN [O0JDKHBI UCI0JIb30BaTh POCCUMCKUN BUHOTPAJ JAJs1 TOTO, YTOObI Ha3blBaTh CBOIO
NpPOAYKLHUIO BUHOM, U OrpaHHMYeHUsd B chepe MMIOPTA, MHOrMe BUHOZe bl l0ra Poccun
IPO/IOJ/KAIT ONUPAThCA HAa MHOCTPAHHble Ha3BaHMS#, JeJlaTb OTCbIKM K TpPaJULUAM U
TEXHOJIOTUAM 3apy0eXXHOr0 BUHO/e M, 0COOeHHO B C/yyae NMpeMUaJbHOW NMPOAYKLIUH, U
TEM CaMbIM O/ Jlep>KUBATh MIOTPEOUTENLCKUM NAaTTEPH O OoJiee BBICOKOM KayecTBe 3apy-
©e>XHOr0 BUHA 10 CPAaBHEHHUIO C OTE€YeCTBEHHbIM.
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